
MICHAEL GONSALVES

THIRTY-FIVE years ago, he lived in Pune in
a 10x12 feet home with 11 members of his
family. Today, his property list boasts of

1,800 acres of land to be developed and over 100
plush building projects. He also has his foot
print spread across six cities with a flourishing
realty business, employing 450 people.

Lalit Kumar Jain, chairman and managing
director, Kumar Builders, has come a long way.

With over 15,000 middle and upper class cus-
tomers, his vision is not just about constructing
eco-friendly buildings but building trust.

"I plunged into the business at a raw age of
18, took Rs 90,000 loan from a bank and built
my first 21,00 sq ft three-storey building in the
heart of the city and made a clean profit of Rs 3
lakh", says Jain.

This was his most challenging assignment
ever,  where he learnt the technical, legal and
other "nuisance values" of the game which came
in handy along the realty way. 

That was in 1981. Since then, there has been
no looking back. In 1999, when the family busi-
ness was diversified, Jain launched his own
company, Kumar Builders with 12 employees. 

"It was not a good time for builders but we
achieved miracles of sorts with innovative ideas
and sold unsaleable projects", says the 44-year-
old builder.

"I saw a bright future in acquiring land in dif-
ferent parts of the city, known as the Pensioners'
Paradise, and took real risks", he says excitedly. 

"I mortgaged even my hair, as it were, but
went on a land buying spree,” Jain, an engineer
with a receding hairline, smiles. 

His ace construction is The Cerebrum, a Rs

500-crore, 1 million sq ft IT park in the city.
Others are the energy efficient  Rs 60-crore
Kumar Business Centre,  Rs 200-crore eco-
friendly Windsor Park and Kumar Kruti, a 10-
acre top-of-the-line 900  flats. 

Jain, who believes in building lives of the dis-
advantaged children, also launched Kesarimalji
Jain Adarsh Vidya Mandir Vikas Yojana (Ideal
School Programme) under Kumar Builders
Foundation six years ago.

"I did not have a good schooling  myself, but
I was determined to do well and I did. I find the
same zeal among these kids from the villages
and poor backgrounds who do not have the right
exposure", he says. With an annual budget of Rs
20 lakh, the foundation monitors the progress of
over 20,000 students in 21 schools in six taluks
in Pune with an innovative holistic training pro-
grammes for students as well as teachers. 

"But my dream as a builder is to provide
affordable homes to frustrated middle class fam-
ilies", he says, adding that 30 projects are under-
way in Pune, Mumbai, Hyderabad, Bangalore,
Nagpur and Nahik. Delhi and Ahmedabad will
be added shortly. Jain says the challenge is how
to reduce the current price of Rs 25 lakh to Rs
60 lakh for a 1000 to 1500 sq ft good home in
the city.

And whenever he passes by his first project
"Ashoka Building" in the city, Jain gets 
gooseflesh, energising and prodding him to
dream bigger. ❚❚

michaelgonsalves@mydigitalfc.com

Triumph in
pensioners’
paradise
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"MY dream as a builder is
to provide affordable
homes to frustrated middle
class families"

Lalit Kumar Jain
Chairman and Managing Director

Kumar Builders

D GOVARDAN

THE influx of IT professionals
into Chennai has led to a
huge demand for quality

housing, and pushed up rentals.
The fact that demand for quality
housing easily outstrips supply is
compelling people to pay a little
extra. 

"When it comes to quality
housing, the demand far exceeds
supply. As a result, people are
willing to pay extra to accommo-
date themselves in prime locali-
ties like Boat Club and R A
Puram," says Sanjay Chugh, asso-
ciate director, Jones Lang Lasalle
Meghraj (Chennai). In select
prime areas of Chennai, monthly
rentals for residential apartments
have literally gone through the
roof over the past one year. The
spurt in rentals has been in a
high range of between 40 per
cent and 80 per cent in premium
areas in central and south
Chennai. In most other parts,
including north Chennai, the rise
has been rather nominal, ranging
between 20 per cent and 25 per
cent. The huge inflow of software
professionals has generally driven
up rentals across areas like
Velachery and Thiruvanmiyur.

Velachery, the southern sub-
urb, has emerged as a hot desti-
nation for IT professionals,
thanks to its proximity to the IT
Corridor. In addition, it also
houses several IT facilities of

TCS, Allsec Technologies and
Sutherland, among others. "As a
result, renting out residential
apartments to groups of these
professionals has become the in-
thing, spiking the average rentals

steeply," says Sohail Sarooshi of
Ganapathy Estates, a property
consultancy.

There is also an equally solid
argument from the owners' per-
spective for the sharp increase in

rentals. Over the past 2-3 years,
property prices have gone up by
over 100 per cent. As a result,
that cost of acquisition also has
gone up. "There is hardly anyone
who brings 100 per cent funds
from his pocket to acquire prop-
erties and a wide majority
depends on loans. Upon acquisi-
tion, they have to service the
debt. Given the high interest rate
on housing loan, the expectation
of returns through rentals on
such properties by the owners
goes up, as they look to pay off
the debt through rentals,"  says
Chug. 

Zooming rentals in prime
localities like Boat Club, Poes
Garden, R A Puram and Chetpet
are primarily because of expatri-

ates and top Indian professionals
moving from other cities like
Mumbai and Bangalore, to make
Chennai their home. The phe-
nomenon is expected to continue
as more multinationals set shop
in Chennai in sectors like manu-
facturing, automobiles, auto
components and electronic hard-
ware. "Such steep increase in
rentals over the past year is limit-
ed to only prime pockets in parts
of central and south Chennai. In
most other areas, the increase
has been quite nominal. This
indicates there is a short supply
of quality housing," Chug added.
These also include areas like
Besant Nagar, Thiruvanmiyur,
Adyar, Alwarpet and Chetpet.

According to Chug, expats
generally stay where there is fool-
proof security, additional facilities
like swimming pool and power
back-up. "Middle and top level
management executives moving
from other cities look for similar
facilities, " he said. In most
cases, facilities like covered car
parkings become a major factor
for determining the place of resi-
dence. "People  who prefer inde-
pendent bungalows and villas
expect at least four car park
slots. If it is a high-end residen-
tial apartment, they expect elec-
tronic gizmos like video security,
100 per cent power back-up and
good maintenance services," says
Sohail Sarooshi. ❚❚
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REALTOR'S SPACE

Project status

■ Launched in April 2006, still under
construction

■ Handing over the project to the
clients for interiors - October 2008

■ Located on Sarjapur Road in
Bangalore is an apartment 
development of 387 homes with
state-of-the-art facilities

■ The project houses a swimming pool,
a club house, amphitheatre and a
health club

■ It boasts of a unique indoor games
area

Unit types 
CCoommffoorrtt  RRaannggee::  TTwwoo  bbeeddrroooomm,,  TTwwoo
bbeeddrroooommss  pplluuss  ssttuuddyy,,  aanndd    tthhrreeee  bbeedd--
rroooommss    
■ AArreeaa::    1302 sq ft  to 1915 sq ft
■ CCoosstt::  Ranges from Rs 55.97 lakh  to

Rs 88.27  Lakh

DDeelluuxxee  RRaannggee::  33--bbeeddrroooomm  DDuupplleexxeess,,  33
bbeeddrroooomm  ++  ssttuuddyy,,  44  bbeeddrroooomm  aanndd  55
bbeeddrroooomm

■ AArreeaa::  2529 sq ft to 4797 Sft
■ CCoosstt:: Rs 1.22 crore  to Rs 2.23 crore 

PPeenntthhoouussee  33  bbeeddrroooomm  aanndd  44  bbeeddrroooommss
■ AArreeaa::  2622 Sft to 3240 Sft
■ CCoosstt::  131.77 Lakh  to  Rs 163.40

Lakh

—Compiled by Supriya Unni 
supriyaunni@mydigitalfc.com

DIVYASREE’S
ELAN

This week, FC takes a
look at Elan, a luxury
housing project by
Bangalore-based
DivyaSree Developers
located at the city’s
IT hub, Sarjapur 

SHOWCASE

Home rentals have
shot up by 40 - 80
per cent  in prime
pockets, while in
other areas, they
have increased by
20 - 25 per cent

Demand outstrips supply

Chennai Residential
Rental Values
Areas Rental Values (INR/month)

Last Year This Year

Boat Club 70,000 1,25,000

Poes Garden 60,000 90,000

Kotturpuram 45,000 60,000

R A Puram / Alwarpet 40,000 70,000

Ningambakkam / Harrington Road 30,000 50,000

Anna Nagar 15,000 25,000

Mandaveli / Mylapore 25,000 40,000

Egmore 20,000 22,000

Purasaivakkam 15,000 18,000

Ashok Nagar 18,000 25,000

Thiruvanmiyur 30,000 40,000

Adyar 30,000 40,000

Chetpet 22,000 35,000

* Rentals for 1500 - 2000 sq.ft.             Jones Lang Lasalle Meghraj

Chennai Residential
Rental Values


